


See Jane have a party 
with 10 fr iends .
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YOU JUST NEED A JANE

JANE RESULTED IN 7 PARTIES, 70 NEW CUSTOMERS & 7 NEW TEAM MEMBERS

Now what? 
- You take your team members with you to your parties or have

them watch virtua l events so they can learn whi le you earn .
- You are se l l ing tons of product and moving up the career path .

- Your team members f ind a Jane who books a party with 10 fr iends
who book 2 parties… See how this works?
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Mary Kay to l d  us  
there i s  at l east 1 new 

team member 
& 2 new hostesses at 

each party !



    That’s it! Your goal is to send this script to everyone you know. It has to be 
PERSONALIZED and INDIVIDUALLY sent to each person. If you mass message, you will 

get NO response. You can send this by text message, by email, or by private message 
on Facebook. Better yet - call live on the phone. You'll get even better results!

Leigh Ann's No Fail  
Booking Script

Hi ___, It’s _______. How are you? I hope you are doing well. I
am really excited because I just started Mary Kay and I have 10 
free Satin Hands Pampering Sets to give away this month and I 

wanted to offer a set to you.

All you have to do is host a virtual party with at least 10 friends.  
It's so easy to do, and it's really a lot of fun. I will mail everyone a 
beauty bag of samples with creams and masks and we will have a 
relaxing girls night together. And because it's all online you can 
have anyone join us! It takes just about an hour, and you also 
get a 50% off shopping spree for hosting just in case there's 

anything that you see that you love.
Can you think of any friends who could use a fun 

night of pampering?  

HOW TO BOOK A PERFECT 10!
Step 1 Sit down with your datebook, looking at the month at a glance page. Mark 10 time slots

where you can hold parties... REMEMBER: YOU decide when to schedule!

The secret to success with booking your first appointment is to use the Leigh Ann's No Fail 

Booking Script shown below. You might be tempted to change the script but don’t! Here’s 
why: the script has been tested on thousands of people and it WORKS. Even if you 
change 3 words, it can lead to NO results. 

Yes, we’ve seen that happen. You can add any friendly courtesies at the beginning like, 
“I hope your son is feeling better!” or “I missed you at the baseball game last night!” but 
other than that, you don’t want to deviate from the script. It’s perfection. 

Step 2



When she’s interested:
“Perfect! I’m so excited! It’s going to be so much fun. So first, let’s pick a date and 

time that works for you. Do you prefer a weekday or weekend appointment?

Give her 2 options of time slots that you have when you want to work. 

“Ok great, I have you down for _____ at ______. All I need from you is the
list of the ladies that will be attending. I just need their names, addresses, 

phone numbers, and skin type. If you get that to me by midnight 
tomorrow I will have enough time to prepare everything that we need for the 

party. Sound good?”

Side Note: Sometimes she may say, 
“Let me check with my friends and get back to you…”

You say, “Ok no problem! Let’s do this. Let’s pick a date that we 

know for sure works for me and you, and then you can see if that 
date works for them. This is what I have available – which one is

best for you?” 

Give her 2 options within the next 7-10 days.

Next Steps…
Immediately after you book her, send her a HANDWRITTEN thank you note via snail mail. You 
know, like in the dark ages where you write with a pen and then put a stamp on it and walk it 
to the mailbox and the mailman takes it to her mailbox for you? Trust me – SNAIL MAIL.

“___, I’m so looking forward to seeing you on ____ at __! You have no idea what
this means to me, and I am for grateful for your support. You’re the best! 

O, ________.”
Mail your beauty bags to each guest if you are utilizing samples.

Make a profile card for EACH guest that has confirmed.

Paperclip all profile cards for each party you book together for organizational purposes.

First:

Second:

Third:

Fourth:

ruthr
Cross-Out



Introduce Yourself

“Hi ____! It’s ______, _______’s Mary Kay girl. I’m excited to 
see you tonight at her online party. I wanted 

to give you the scoop on what to expect. The Party will 
be on Zoom at _____ so just click this link at _:__.

(Insert your Zoom link here)

If this is your first time using Zoom just click the link a 

few minutes prior to _:__ and follow the on screen instructions. 
You can be on your mobile device or tablet, but for the best 

experience use your laptop.

We will wash our faces together so have the pink 
pack that I mailed to you out and ready to go. 

You’ll wash your face a few times so you’ll want to be 
by a sink with a few towels handy. 

If you have any questions or need help just call or text me. Enjoy 
your day and get ready to get pampered at _:__.

THE DAY OF THE PARTY
Send this text to each guest on the day of the Party 

(edit guest name, Zoom link, and time of the party in 3 places):

ruthr
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Set the Tone For All Future Business With Coaching
 A guest who has been properly coached for a party, makes for a great future hostess. She will    
understand why a guest list is needed, and will know exactly what you will say when calling her 
guests. She will feel 100% comfortable giving you the phone numbers for her friends.

 Coaching is worth its weight in gold! A party that is properly coached is ALWAYS more profitable 
than one that is not! Put coaching into your daily routine.

WHAT KIND OF PARTY WORKS BEST FOR YOU?
There are several ways to do your parties. Some Beauty Consultants like to send Beauty 

Bags to their guests so that they can try the products during the party. Other Beauty 
Consultants do more of a “Show and Tell” party where the guests watch and learn about 
the products. Still others like to send a Beauty Bag to the hostess and her friends watch her 
try the products while the Beauty Consultant talks about them. It’s entirely up to you, and 

all of these ways yield success. Talk to your Director to see which makes sense for you.

What if she doesn't get me the guest list?

Here is your assertive non-pushy script to send 3 days later:
"Hi ____! I'm looking forward to seeing you on (day). I need to get everything ready for your

friends facials so just wanted to know who you had joining you. Let me know."

Follow up in 3 more days with:
"Hi ____! I hope everything is ok with you! Just checking in to see if you still want to host the

virtual party. I would really hate to bother you if you have changed your mind. Don't worry 
if your friends can't make it -it's you that I am excited to see! Let me know if we are still on 

for (day). I would love to see you."

The next day:
"Hi ____! I'm so sorry to bother you. I haven't heard from you and I hope that you are ok! I
don't want to be a bother, so if I don't hear from you today I will just assume that something 
has come up and that (day) isn't a good day. I'll take the appointment off of my books and we 

can reschedule, no problem. If you still plan on coming please let me know by the end of the 
day today. I hope you are ok! Let me know either way."

All of these messages are assertive and non-pushy. They show you are a true professional 
that takes your business seriously and is totally committed to making your business a 

success. It shows that you value your time and teaches others to value it as well. It also 
ensures that you are looking at your business objectively and not holding on to 

appointments that aren't really there.



perfect 10
NAME: 
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tracker
Hold 10 parties with a hostess and at least 3 guests

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 

Hostess Name: _______________ Phone Number: ________ 
New Team Members: ____ New Bookings: ____ 
Total Sales: ________ # of Guests: ___ Career Chats Booked: ___ 



Work Parents friends 

High School Teachers 

College Roommates 

Your hobby groups Hair Dresser 

Your child’s school Dentist 

Your volunteer groups Doctor 

Friends who you met on vacation Chiropractor 

Parents from PTA Bank Teller 

Parents from Girl/Boy Scouts Financial Planner 

Your Maid of Honor Insurance Agent 

Your cleaning lady Realtor 

Wait staff from a restaurant Mortgage Broker 

Neighbors Nail Tech 

Secretary Brides 

Former Coworkers Former Neighbors 

Study Group Professors 

Cousins Nieces/Nephews 

CREATE YOUR CONTACT LIST:

Who do you know?
Did you include everyone below?

Who do you know?
Did you include everyone below?

Parents’ Friends



CONTACT LIST
Who do you know with skin?




