
Everything you need to know to share 
our amazing Mary Kay Opportunity!



 

Why We Share 
Mary Kay has been enriching women’s lives for over 50 years. Whether 

you have been in Mary Kay for 5 minutes or 50 years, we know that you 

have been blessed by this company. 

 

Just as we share the facts about the skin 

care, we also share the facts about the 

Mary Kay Business Opportunity. Mary Kay 
Ash taught us that there is at least one new 

Team Member at every single party. She 

asked that we share the facts about our 

business so that other women will have the 

information that they need to decide if a 

Mary Kay business is right for her. 

 

It is your job to share the facts, but it is her decision whether she starts 

her business or not. It’s as simple as that!  Building a team allows you to 

lead other women, enrich their lives, make new friends, and is an       

additional stream of income. 



 

Know Your Target Market 

The Career Path & Red Jacket 
The Mary Kay Career Path is clearly defined, and you will  always 

know exactly what it takes to advance to the next level. Mary Kay 

InTouch has a resource called the Advance Brochure that walks you 

through the details of each position.   

 

The first promotion that you will want to work for is 

the Red Jacket. You will be a Red Jacket with just 3 

active  team members on your team. You will be  

rewarded with the prestigious Red Jacket to wear to 

events, and will enjoy an increased commission, 

team building bonuses, and other perks.  

 

With just 3  women required to achieve this position, we find that most 

women find their first 3 team    members in their immediate circle of  

influence.  So grab your bestie, mom, friend, or neighbor and bring 

her on this journey with you! 

It is important that you share the Opportunity with everyone at your skin 

care party.  However, keep in mind that our target market, is women 

who: 

 •   Are married 

 •  Have children 

 •  Have completed some sort of higher education 

 •  Own their own home 

 •  Between the ages of 25-55 

 

The reason why this is our target market is because all of these things    

require one big thing – COMMITMENT! If a woman has made a long term 

commitment in her life, the more likely she is to make a long-term      

commitment to Mary Kay! 

 

Are there exceptions to this rule? Of course! A lot of our top Sales          

Directors did not fit into all 5 categories of the target market when they 

started their businesses. However, they were moving in that direction. 

Build your business on the rule, not the exception! 



 

Share With Everyone 
Share at every single appointment without fail.  You never know who is     

praying for an opportunity like this, and God could be using you as the        

vehicle for changing their life.  At the skin care party you just want to 

keep it short and simple.  It should only last about 10 minutes, and should 

just touch on the most popular reasons why women start Mary Kay.  

Sharing is super  easy if you remember 

MRS. CAB. 

 

 •   Money 

 •  Recognition 

 •  Personal Growth 

 •  Cars 

 •  Flexibility 

 •  Tribe 

Words of Advice 
Remember that it’s all about the numbers!  Statistics show that 1 out of 

every 5 Target Market Women that you layer will become a Mary Kay 

Beauty Consultant. 

 

If you are excited people will want to follow you! 

 

Never prejudge—share with everyone.  It’s your job 

to share, and it’s her decision if she wants to start her 

business 

 

Mary Kay is the best gift that you can ever give 

someone.  Aren’t you glad that someone shared 

with you?  Now it’s time for you to pass it on. 



 

Next Steps 
One of the closing questions that you will ask each guest is if they would 

like to join your team.  Remember, Mary Kay Ash taught us that there are 

at least two hostesses and one new team member at every party.  So it’s 

your job to ask each person to join your team so that you can find out 

who it is that will say yes! 

 

Some personality types will sign on the spot.  Others will need multiple         

exposures to the business.  We call these layers.  When your are closing 

her, use your goal is to get her to the next layer.  Use your judgement on 

what makes the most sense for her.  Examples of layers are watching a 

video to learn more about the business and having a call with your      

Director to ask questions, booking a party so that she can experience 

being a Hostess, and attending another class to see the product again.   

 

At the end of every appointment, set her up with her next layer.  The 

more layers that she is exposed to the higher chance that she remains a 

customer for life or joins your team.  It takes an average of 5 layers for 

someone to make a decision about the business, but most consultants 

stop after just 2. 

 

 When She Says Yes! 
Congratulations!  You have a new team member 

(or 2 or 3)!  How exciting!  You will want to help 

her complete her Beauty Agreement online by 

visiting Mary Kay In Touch.  Once she finishes 

show her how to access In Touch, add her to our 

unit Facebook Group, and get her set up on 

Voxer.  She will receive a call from Leigh Ann 

within 24 hours of signing.  Congrats to you both! 




